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About BluelLink Solutions

Bluelink is a progressive and dynamically
developing company, founded in 2001 by a group of
experts with many years of experience in
Information Technology & Business.

20 Years,
3 Continents

Our Solutions: Bluelink provides Cloud-
Based Microsoft® certified solutions for

BluelLink provides vertical or “cross-industry” multiple business industries:
solutions and create integration between these Retal

solutions. In addition, BlueLink provides businesses _

with customized services or enhancements to Education

provide our customers with solutions built around Professional Services
their businesses. Real Estate

Government
Manufacturing

Supply Chain

Business Solutions Value Proposition
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Platform

Value Proposition Solution: [@Dynamics 365]

Solution Overview l

1

Mobility Solutions
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Solution Components

p
! ! I Microsoft (jo

Dynamics 365

»

iOS & Android

A

Security Platform
Productivity Features |

, platform supported
Integration Connectors with offline capability Internal User
Reporting Engine Mobility
KPIs & Dashboard

Secured Internet Connectors

Synchronize : i I
Customers & Orders Lie TeEipinoiy; E

i Integration
Information tegratio

On Premise

ERP System Telephony System Components

Business Solutions Value Proposition
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BEBluelink
Value Proposition Solution:

O
dih
Dynamics 365 & Customer Insights |

Pa) Dyr‘lramics 365
Platform features for [‘3 "'atfmm]
Management J

1

Mobility Solutions
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Well Managed Basics

Account Management

ACCOUNT INFORMATION POSTS ACTIVITIES NOTES
Forecast Analysis
Account Name™® A. Datum Corporation (sample) Enter post here +
Phone 555:0158 All posts  Auto posts User posts
Fax o Product AVG M-QTY This Month Q... M Variance
® Required Service (sample)
Website IUp/ W adatimicomy &b , Case: Closed by Ramy Mostafa for Account A. Datum Corporation (sample). Product 3 19 7 -12
Parent Account -- On Required Service (sample)'s wall Product 2 0 g 5
. roduc -
Ticker Symbol » 4/23/2017 1:36 PM
@ Operating manual required (sample) Product 1 20 9 -11
“« Case: Closed by Ramy Mostafa for Account A. Datum Corporation (sample).
On Operating manual required (sample)'s wall
ADDRESS 4/23/2017 1:36 PM
Reof Tower Required Service (sample)
Cluster O Case: Created by Ramy Mostafa for Account A. Datum Corporation (sample).
JLT, Dubai On Required Service (sample)'s wall
United Arab Emirates 4/23/2017 1:35 PM ~
b L

« Operating manual required (sample) AVG M-QTY, M2M QTY by Product

‘..EEE Case: Created by Ramy Mostafa for Account A. Datum Corporation (sample).
On Operating manual required (sample)'s wall Active Customer Favorites
U::Af‘&h:ﬁ 'p av 0 4/23/2017 1:35 PM
Z P Y -
Dubai Station AP o yore o 10 i . 25
P Marina - Q4 Ol Missing parts (sample) o . 8 19 2o ®
T 'w’/c Mu‘}k 2% 0*& »f' 2 ast? Case: Created by Ramy Mostafa for Account A. Datum Corporation (sample). ?:_ - E
LA 6"'(,/ ;‘7 Q'\/ 5;‘\ a3 On Missing parts (sample)'s wall é 6 15 ?
o0 R Y\@\" ¥ ) & > WSy 4/23/2017 1:35 PM 2 4 10 = [ Sum (Thi.
ot SN 2 & oSk . ) . = D == Avg (AV..
S Al Sufouh 3 & p —  Very likely will order 73 Product SKU JJ105 this year (sample) E 2 5 =2
v(; Tramrngeuah La‘ké/ Hﬁ :“‘ 'Q Ramy Mostafa won Opportunity for Account A. Datum Corporation (sample) “ 0
owers / £ R . )
o° station /20 3 oo m® S"':, \/':)r A On Very likely will order 73 Product SKU 11105 this year (sample)'s wall Product1 Product2 Product3
2 OIS Co i % 4/23/2017 1:35 PM Produc
© 2017 Hgflﬁm© 2017 Microsoft Corporation : roduct

Contact & Location Information with Hierarchy Consolidated Activity View Built-in Analytics conforming a 360° Account Dashboard

Business Solutions Value Proposition
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Total Insights

Overall Business Analytics

AVG M-QTY, M2M QTY by Product Customer Request by Request Type and Request Status All records ~ | All posts Auto posts User posts e £
Active Customer Favorites Active Customer Requests
® Need service feature information (sample)
10 ) & g 3 ab Case: Closed by Ramy Mostafa for Account Adventure Works (sample).
£ k& 40 & B x
: . s\ ; é ) " On Need service feature information (sample)'s wall
£ 5 I . (2 z g 1 4/23/2017 1:36 PM
& 0 1 2 2 )
0T oo P T D Y o o —" I | I ™~ Product question (sample) LIKE | REPLY X
T & T T T T T elivery Comp... illing Compl... .
g % g 3 % % ,‘é s 58 3 -4 Asset Matinc.. Oiters “‘, Case: Closed by Ramy Mostafa for Contact Jim Glynn ( [jie this post
(- = = = - =4 - =4 (- o (- o (% . '
SR R Request Type On Product question (sample)'s wall
Preduct Il Requested - Not Assigned [l Pending for Workshop Il Closed 4/2 3/20 17 1:36 PM
B Sum (This Month QTY) == Avg (AVG M-QTY) Il Assigned - In Progress Pending for Replacement

Product service time (sample

i i Service Calendar Search for records fo
Coupon Product by Sold On Case Mix by Incident Type )
fpe:| Resource ¥ |View: All Resources v
Active Product Coupons All Cases junday, September 24, 2017 Monday, September 25, 2017 Tu ‘;“g
Calendar
10 Name o 12:00 AM 12:00 PM 12:00 AM 12:00 PM "\Z

9 7 7 ¥ . _ 4 September 2017 *
= 7 & Ahmed Rami -
g 7 8 Su Mo Tu We Th Fr Sa
B 6 7 & Ahmed Shawki 12
& ]
£ “ 3 4 5 8 7 8
;i : : 6 5 s &  First name Last name 1011 12 13 14 15 1
2 = 4 4
g o 3 E 4 3 3 &  Hesham Tahoun 17 18 19 20 21 22 23
= 3 3 - 24 25 26 27 28 29 3
z 2 - 2 & Mahmoud Fahmy
j 1 2 & Mohamed Hegazy Today: 8/25/2017

! 0 .
0 Week 26 of 2017 Week 29 of 2017 {blank) Information Products Service &  Ramy Mostafa
Week 28 of 2017 Week 30 of 2017 Delivery Mainkenance Query
Week (Sold On) Subject

Sales Performance Analytics Customer Activity Analytics System Notifications & Scheduling Dashboards

Business Solutions Value Proposition
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Familiarity Enhances Adoption

Work with everyday Productivity tools

Microsoft Outlook o =@ & - “
Opportunities | Charts | Add  Customize o @ = . iy raitng Ta, Te . B i Oppurturdm ki Dpss Op
¥ Impart Chart @ T pme i w
il Export Chart v b i Tomiieny
Chart New  Save Refresh  Assig (3
Pane~ | Chart As Chart Chart
Layout Collaborate Hr Lv
4 Immersion CRM N <
= 1 My Pipeline - 1 - . 0
- By Marketing = v Pip - = Pipeline Analysis i
>3’ﬂ Resource Center Search My Pipeline pel Sales Pipeline + -
4 [B5: Sales S Ak s " B 4 E
%’9 Leads [ Topic Potential Customer Est. Close Date Budget £ “ u ; g ki -
: ]
£ Opportunities ol W Edit Mon 10/18/2010 12:0... = o Commited
& Accounts [f Good praspect for Produ Fri 2/4/2011 12:00 AM : 23000000 E
8 Contacts = Good prospect for Product & Quick Print vart Supply Co.. Fri 10/15/2010 12:00 A,., [ z
2
ﬁ Marketing Lists Lj Interested in our newer off Create b ES Fri 2/11/2011 12:00 AM 4 g. . R
& competitors Zf Mailed an interest ard bad @ popy i F Thu 10/28/2010 12:00 .. $350000.00 = Goals Across Quarters Pipeline Across Qua
- R g
F I3 They have an on-line store ¢ rs Fri 1/28/2011 12:00 AM g
J# Produdts = They . sssign 11128/ F . 130500 — Eai: Clome Pered Y
Sales Literature (f They have an on-line store ¢ . Fri 12/3/2010 12:00 AM 511268000 —— =
3 Quotes = They sell many of the same | S5 Categorize  +  sample) Fri 2/25/2011 12:00 AM v fl ] a
1 Orders 2§ Wil be ordering about 10 - ¥ FollowlUp  * | ¥ Today 012:00 A... oo = R FTE T EERNRENNNN — .
£ mvoices 2§ Will be ordering about 110 Delete ¥ Tomorrow 1112:00 .., g 130000 — - . .
& Quick Campaigns f Will be ordering about 8 provaces e vy ooy N This week 010 12:0... Il 1-Qualification 3 2 = =
Goals - Il 2 Discovery b 100800 [ ] 1: T T
Goal Metrics ' Hext Week S g [ 3
4 M 3 H £ S ol ooy I ] 1
E Rollup Queries Y’ Mo Date ¥
g senviee b1-1lefll ¥ Custon Pagel @ Click on the chart to perform Drill Do... R uarbal Aozl W |
>|ﬂ Settings . - B . Sfwerd W
» (] Workplace 15 - Product A (SKU JJ202) 2 Add Reminder.. e o ¥ . i 1 E-Coawsy 1P
£ .
Potential Customer  Rj st. Rew = 2 = £ =
4 CRMPMG demo Rims Company " Mark Complete Est. Revenue §112,650.00 3 e S 000 HWECR
S N VT = E— Tegic = | Polenbal Cuttamar -« Lit Eavers J=5 | i |
(4 man General Set Quick Click.., ‘;‘ w 1 Wl b crdpriosy abcad 110 A of ol Syper 15,0000 [
@ Topic 15 - Product A (SKU 11202) b 4 W g P G E B AR Je O Sad RO D D000 D &
9’% S Potential Customer  Rims Company Priority Med 5 W b rabpring pligus b e of kg el L3002 I:I “
Il i giyruiine. 12
| calendar Budget ® 512500000 Timeframe < 60 Days . 2z o000 &
5 Wiy il in o product. - rad i oo up #4.00000 TR 5
5 T L]
—| contacts 3
8] con £ b
3 ) Ca @ - ~ LRI scrembeh 1 srenthoty 3 Sorssrmhaty D u:] o DE o g Dathboses raath . I
Fiter appiicd_ [oe w0 e N 3~ =TT

Built-in Outlook integration with Offline Capabilities Live Excel Integration with built-in Security

Business Solutions Value Proposition
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Call Center

Value Proposition Solution: ®
dih
Dynamics 365 & Customer Insights |

Pa) Dyr‘lramics 365
Platform features for [‘3 "'atfmm]
Tele-Sales J

1

Mobility Solutions
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Powerful Sales Tools

Your contact center can’t get any smarter than this

QUICK
ORDERING

Sales Agent can quickly and easily
place a new order for calling
customers using a single screen
product configurator.

Tools such as [Repeat My Last
Order], helps the agent to quickly
copy the last order this customer
placed by one click.

A customer can be assigned a Price
list that reflects his discount level
and automatically applied to his
orders.

AUTOMATIC
SCHEDULING

<>

Scheduling is advised automatically
for each order based on production
and delivery capacities, which can be
configured on a daily, weekly or
monthly basis.

Advised delivery date is made
available for the call center agent
while taking the order, which helps
him to give accurate promise to the
customer on when will the order get
delivered.

AUTOMATED
PROCESS

do(p

Built-in automated Oder fulfilment
process that is customizable and is
capable to connect multiple teams
(warehouse, logistics, finance, sales,
etc.) with step-by-step activities to
prepare and deliver the ordered
items.

Logistics team can be notified to pick
delivery requests based on
geographic locations, which
increases fleet utilization ratio.

SMARTEST
l* Kvc

With every order a customer places,
the system automatically tracks
average consumption of each
ordered product. This great feature
helps you forecast future orders for
each customer.

When a customer is late ordering his
usual product quantities, an [Out of
Frequency] process is Automatically
triggered, assigning the call center
team a reminder to call this
customer for ordering follow-up.

Business Solutions Value Proposition
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Give your CRM a Voice

A Powerful Solution for Call Center Management

Microsoft C
Dynamics CRM N

AVAYA

v Syncing Call Information
Automatically post all call information to a
customer's record, removing the need for

g <3 <3 reps to do so manually, and setting them
+ NEW il DELETE ¥ CREATE INVOICE ﬁ.,FULFIlLORDER ]CAN:E_CRJER [ RECALCULATE :"G‘.'I"RDDUC'S = . . .
— -g up for successful interactions in the future.
New Order aRWD290000 | Adve
Summary (I8 Telephony Server v Inbound Record Retrieval
Order ID* 8 ORD-01000-59G0KS PRODUCTS 8 +« » + SALES INFORMATION Active Call List . .
N:t Teworder , F':;::T = P”;;::; mz Automatic Customer B ::'::‘I":":‘:mm‘ 'c'-_;m S Inbound Call 13125551234 AUtomatlcaIIIy pOpUIate agent screens Wlth
e’ i Information N /e John Abbot a customer's record the moment a call is
S oo o Aobot L connected, enabling them to deliver fast
. tablshed J I
Rea ery one 55501112 00:00:50 - . o . .
. ~ ODRPQ > and informed assistance to clients, without
) ) Address 1 Sueet 2 4th ST. Block 1, Aven 3 Useris r(_epor’(in_g an issuewith his d elay
- ey vy workstation. Windows has crashed
Frei (-) Discount (%) (-1 lacTviTies  noTes after recent hotfix
Bill To Address T:::::::::::;ﬂ Mr o o / Embedded click_to_call
. SR Delivery Schedule [ Add a convenient click-to-call button to
every customer record, removing the need

for reps to search for and manually dial a
client’s contact information.

Business Solutions Value Proposition
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Tele-Sales Ordering Solution

Powerful Sales Tools

Forecast Analysis ORDER
¥ Monthly Order =
Product AVG M-QTY This Month Q... M Variance
Product 2 19 7 Predictive Order Type Status ™
Yes Forecasted Active
Product 2 10 8 Repeat Last Order Status Reason
Product 1 20 9 No New
‘ 8 4 Summary
Order ID* @ oRD-01000-C7P5Q0 PRODUCTS a +
*
~ Name Monthly Order Product Name Properties  Unit Price Per Unit  Quantity Discount Extended Amount  Suggestions
L]
¥ US Dollar .
b Brod Currency & i A productz @ ot standardus.. B $80.00 9.00000 $0.00 @ $5720.00
AVG M-QTY, M2M QTY by Product Price List * CRM Service USA (sam .
Active Customer Favorites , . il A product1 @ i SstandardUs.. B $150.00 8.00000 $0.00 @ $1,200.00
Prices Locked B No -
10 1 . i A products @ i Swendard Us.. B $40.00 14.0000¢ $0.00 @ $560.00
20 &
s E
. 10 9
=z SHIPPING DATES 4 4
“ o o °
Product 1 Product2 Product3 RE‘qLIEStE‘d Delivery 4/30/2017
Product
Date Fulfilled 8-

Il Sum (This Month QTY) == Avg (AVG M-QTY)

Consumption Based Customer Analytics

omatic Order Provisioni

Business Solutions Value Proposition
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Value Proposition Solution:

Dynamics 365 & Customer Insights

Mobility Features

Overview

eeeeeeeeee

Dynamics 365
[@ Platform ]
Mobility Solutions

T

}
4

!
@
i @D @D

P-Seller Merchandiser Supervisor
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Streamline Sales

Benefits of Mobile CRM for a sales professional

Increased productivity Shortened sales cycle

Mobile CRM will give you around-the-clock
access to your CRM system, so you can be
productive whenever and wherever you happen to
be. And by cutting down all the administrative
tasks, you can focus on what matters the most —
the customer.

Quicker interactions with clients

No more “l am not sure, I'll check with my
colleagues and let you know” or “let me email it
to you once | get back to the office”. Info on
products in stock, orders to be signed, product
documentation that explains the ins and outs... all
is available to you right there and then—when it
matters.

Business Solutions Value Proposition

<initium>

Instantly gathering orders from sales reps, the
company can shorten the life cycles of orders and
get the product to the customer faster than ever.
And that's not all. Creating orders via a Mobile
CRM application also contributes to better
accuracy (by eliminating manual data transcript
into CRM, you are also eliminating human
mistakes) and improved cash flow (a product that
arrives sooner at the customer’s site can also be
billed and paid for sooner).

Higher rates of user adoption

Sales people find it easier to use than standard
desktop clients and because the application works
well with their process, they find it valuable
instead of cumbersome.

@)

...............

........

zzzzzzzz

.......

..........

.....

Lawrence Hurkett

Yopic 100 mountain bikes

Company Name Ratal Sporting Goods
Last Name Hurkest

First Name Lawrence

E-malt Lawrence@hurkett com

Mobite Phone 238.6543.7832

Businoss Phone 238.9065.1475

st Value 20,000.00

€st. Close Date 12/102010 v

Rating Warm v

L X

. Offline Secure

BBBluelink



Monitoring & Quality Assurance Solution

More Mobility Features

Native Apps for iOS, Android, and Windows Phones and Tablets with full Offline Capabilities ¢« »d

e

-~ A
( : |
| Intelligent Work | Turn by Turn Knowledge Base
00000 AT&T = 3:38 PM 7 @ % 26% 4 00000 AT&T = 6:36 PM 13 28% 0> M N 3:38 PM 7@ % 27% @4
P Workonder  — [ orders Ll P Directions | | e o T _Access I<_ey
‘E Reduce work order ; P N f Reduce travel time ‘E information
_ Wor order 01084 and service report , and expenses with i ProductCick To St > including customer
| . . . i H L Name CTX-1000
‘ staus Seheduid v creation time with route planning © contacts,
Schedule Sub- Awaiting Tech Confi... N Equipment Type Click To Select N
sats o automated work using turn-by-turn e ’ equipment, past
tart Time 3/5/ 7 v . . Account (ATL) Atlanta Hartfiel... > . .« .
I processes. Data directions o repairs or visits and
End Time 3/5/2014 9:13 AM v . ) Parent Equipment Click To Select >
ot validation ensures more. Leverage
i Teveted 6.6 data integrity and 1 ModetRumber GTTRR0S02 service manuals,
petai Tt . guided workflows | 7 Rt I Se"a'”""":e'::::mm knowledge base
increase the speed “ and collaboration
Racnurra Flactrical - | Inacein S | ‘ :: ; Manufacturer Click To Select > |
A TR and consistency of e ¢ & B 5 tools.
| service activities. I | e e
\ P ) \ W ) \ _ )

Business Solutions Value Proposition
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Introducing PepsiCo Performance Toolbox

What's PepsiCos Performance Toolbox?

PepsiCas Performance Toolbox is a set of mobile tools that
should help regional bottlers to:

v" Achieve better sales

v Acquire bigger market share

v" Deliver On-Job coaching for people on the road
v Comply with PepsiCo's guidelines

v" Enhance individuals’ performance on the field

Business Solutions Value Proposition
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Value Proposition Solution:

Dynamics 365 & Customer Insights

Mobility Features tor [@Dynar;'iifomf]
P-Sellers J

1

Mobility Solutions
1
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Mobility Features for P-Seller

Account Management

:psico Toolbox P,
Pepsico Toolbox ol i B 11:49

P-Seller > My Accounts > List

A Bike Store

Active Cycling

A@anccd Bike Companents
Affordable Sports Equipment
All Cyéle Shop

Amazing sports store
Arm;zing hil;es

pary

Astonishing bikes

Tools Center

E}J

Customers  Orders My Routs

nuaw a|geuoiioe

Y3IM syunodde paubisse Jo 1si]

Pepsico Toolbox sl il B 11:49

P-Seller > My Accounts > Map

Pittsburgh
o

= dladelphia @
Affordable Sports Equipment G\ o
395 Edwards Ave. | 56299 | ynewood. = | NEW JERSEY

. DELAWAR
Washington T

Roanoke® VIRGINIA

, Norfolk SVirginia Beach
ensboro

Tools Center

L=

Customers Orders

My Routs

UOIleWL.IOJU| pauuld Yiim

1SI7 JUNOJDY pasey UOoI1ed0T

Pepsico Toolbox sl a B 11:49

P-Seller > My Accounts > Details

Account Name Another Bicycle Company

E-mall someone@example.com

Main Phone 5550127

Fax

Update GPS
Update Address
Navigate To

Cancel

Tools Center

8 & o

Customers  Orders My Routs

|00} auljul Y3Im

uolewW.lIojuI pajielad JUNodDY

Business Solutions Value Proposition
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Order Management

Pepsico Toolbox 24cul ail B 11:49

P-Seller > Orders > List
Brakes €259.26
Classic Jersey order €144 )‘
Hctch rack .cv)rd;.: €357A;V(.‘)'v
ML Mountain Pedal order €21 4.61u
ML-Road-Frame order €443.26
@ Wide World Importers
@ Specialty Sports Sto...

Major Sport Supplier...

Tools Center

8 =@ ol

Customers  Orders My Routs

Business Solutions Value Proposition
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2
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>
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n
e
(@]
>
D
o

e, P o 4 -
Pepsico Toolbox aaml it B 11:49

P-Seller > Orders > New

Street 2

Street 3

City Houston

Postal Code 97300

State Tx

Country US

[ Products +
€1,364.50 HL Min Frame - Silver,... €1,364.50

€1,364.50 HL Mtn Frame - Silver,... €1,364.50

Tools Center
ﬂ ‘ —

Orders

Customers My Routs

SJUNOJJe PaleIdOSSe
yum Aiu3g 1splaQ pajielaq

Pepsico Toolbox asal it B 11:49

P-Seller > Orders > New > + Product

Tools Center

8 & o

Customers  Orders My Routs

uondo buluueds spo)-leg
YLM Ydiess 10npoid FIND
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Activity Management

Pepsico Toolbox aaal il B 11:49 Pepsico Toolbox 2ol al B 11:49 Pepsico Toolbox

= 4

24call il W 11:49

P-Seller > Routs > Calendar P-Seller > Routs > Navigation P-Seller > Routs > Update GPS
L - " : . Account Name Another Bicycle Company
E-mail someone@example.com
Main Phone 5550127

Fax

Update GPS

island Rd

Update Address

Navigate To

Ayljeuoindung ui-yRayd

yum uonebinen uing -Ag-uang
POALLIE USYM UO11eD0T

Jawolsn) ayepdn 03 uondp

o
©
g
o
>
=
QR
ol
®
)
Q.
Q
=
=
®
=

Cancel

UMM SHSIA P3INPaYIS 4O 35!

Tools Center Tools Center Tools Center

Customers  Orders My Routs Customers  Orders My Routs Customers  Orders My Routs

Business Solutions Value Proposition
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Value Proposition Solution:

Dynamics 365 & Customer Insights

Mobility Features tor
Merchandiser

<initium>

Dynamics 365
[@ Platform ]

|
1

Mobility Solutions
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On-Field Inspection

Empower your road warriors with mobility solutions

With one-click QR Code scan,
the mobile app will
immediately find the exact
record of the cooler and
display useful information

Captured results will be
instantly communicated to the
back-office team, where they
can spot geographic KPIs of
the captured inspections and
initiate a case management
process

QS T I ;
Care | v Dashboards O ¥ Buelink
1)
weees Telgkomde ¥ 18:00 1 seonc Telokom.de F 18:00 100% S

Merchant Search

Next, you can fill a quick
check-list for the inspection
report. You can also put some
notes and attach media.
Mobile app supports also

about the Merchant where it's hand-written notes

Inspection Report
* Inspection for: Plus Point M ) 3

¥ Supermarket[22-134-123 ¢ tnspectioniiickets

* Plus Point Supermarket

Display in acceptable
location?

* Carrefour Supermarket

] Choitram Supermarket

[V Display is filled with
beverages?

Plus Point Supermarket
Ocean Heights Dubai
Display Report: OK

M No Competitor products?

Take More
Photos
&

Save Inspection Report
—

Plus Point
Supermarket

Display ID: 22-134-123

Fill Inspection Report

b = E—

Business Solutions Value Proposition
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Activity Management

Pepsico Toolbox 2acul ml B 11:49

Merchandiser > Routs > Calendar

Tools Center
@
::: T2

Customers Scores KPIs Activities

Business Solutions Value Proposition
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o
©
g
o
>
L
QR
ol
®
)
Q.
Q
=
=
®
=
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Pepsico Toolbox 24l il B 11:49

Merchandiser > Routs > Navigation

Island Rd

Tools Center

2]
::: 2

Customers Scores KPIs Activities

Ayljeuoindung ui-yRayd

yum uonebinen uing -Ag-uang

e Tl P 'S -
Pepsico Toolbox saml il W 11:49

Merchandiser > Routs > Update GPS

Account Name Ancther Bicycle Company

E-mall someone@example com

Main Phone 5550127

Fax

Update GPS
Update Address
Navigate To

Cancel

Tools Center

B

Customers Scores KPIs Activities

PSALLIE UBYM UI01BD0T
Jawolsn) ayepdn 03 uondp
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Execution & Reporting

jeaioolbox ol it B 11:49 i uioalbox ol il W 11:49 Pepsico Toolbox Fdol il W 11:49

Resources > Account > Checklist ltem Resources > Account > Checklist Item Resources > Account > Store Scoring

[
Assets ) 8 o Siais
Service ) 8 o o SN

Merchandising i}ﬁi\j’ﬁ il?
Shelving '}',n\?ﬂ? ﬁﬂ?ﬁ

=3
SNl NE

et

T A g (29 000002
" Hnl =

Criteria Assets Management - -
Action Priority 4
Due Date 20-Aug-2017

Completed +/
Remarks

JPeqpas4 APINY

}odaJ 01 1 yoene
Yim buliols a10ls paziiobaled)

A1AdYy 91epdn pue ueld
pue sniels buiajpys ainided

wn
(@)
>
®
Q
c
0)
Q
>
o
N
>
D)
(@)
a
n
—
(%]

Save

Tools Center Tools Center Tools Center

2 Rige— { @
,( ™, o — f ™
Customers Scores KPIs Activities Customers Scores KPIs Activities Customers Scores KPIs Activities

Business Solutions Value Proposition
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BEBluelink
Value Proposition Solution:

Dynamics 365 & Customer Insights

Mobility Features tor [@ ynan';"iform]
SUPErVISOrsS l

1

Mobility Solutions
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Mobility Features for Supervisors

Single Dashboard — 360° Team View

With fully customizable dashboards, see data that
are important to you clearly organized at all
times. No more “l am not sure, I'll check with my
colleagues and let you know” or “let me email it
to you once | get back to the office”. All is
available to you right there and then — when it
matters.

Business Solutions Value Proposition
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Maobile CRM

Daashbadird

Fansnibod

My Rowibo

Cpportunities

Legds

= Tasks

ACcounis

Contacts

L

Dashboard

£ ey

oy By Compary
Cadinal ine.

b fi
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Team Management

Pepsico Toolbox Pepsico Toolbox

Facall wil B 11:49 aonll ail W 11:49 Pepsico Toolbox 24cul il W 11:49

Supervisor > Team > Today Activities Supervisor > Messages

Maheerned

@ Track
Saleh Mah’nouﬂ

m

3 Track
Avman Salem

e Track

Supervisor > Team > Locations

Ave

Tim Johns
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Disclaimer

The information contained in this document represents the current view of Bluelink Solutions on the issues discussed as of the date
of publication and is subject to change at any time without notice to you. This document and its contents are provided AS IS without
warranty of any kind, and should not be interpreted as an offer or commitment on the part of BLUE LINK, and BLUE LINK cannot
guarantee the accuracy of any information presented. BLUE LINK MAKES NO WARRANTIES, EXPRESS OR IMPLIED, IN THIS
DOCUMENT.

The descriptions of other companies’ products in this document, if any, are provided only as a convenience to you. Any such
references should not be considered an endorsement or support by Bluelink and Microsoft. Bluelink cannot guarantee their
accuracy, and the products may change over time. Also, the descriptions are intended as brief highlights to aid understanding, rather
than as thorough coverage.

For authoritative descriptions of these products, please consult their respective manufacturers.

This deliverable is provided AS IS without warranty of any kind and BluelLink MAKES NO WARRANTIES, EXPRESS OR IMPLIED, OR
OTHERWISE.

All trademarks are the property of their respective companies. The names of actual companies and products mentioned herein may
be the trademarks of their respective owners.
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